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Business model evolution enables more customers to access our ecosystems

Business model evolution

Perpetual

Customers pay significant 
upfront price for license 

and maintenance

Subscription

Customers have flexibility with 
subscriptions to match their 

budget and needs

Tiered plans

Customers get further 
flexibility for support

and administration

Consumption

Customers have pay-per-use 
model for occasional users 
for new customers trying 

Autodesk products

Retired Core
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