Safe Harbor

The presentations today may contain forward-looking statements about our strategies, products, future results, performance or achievements,
financial, operational and otherwise, including statements about our strategic priorities, business model transition, and guidance for the fiscal
year 2022 and beyond; our long term financial and operational goals; total addressable market (TAM); our M&A strategy; and our capital
allocation initiatives. These statements reflect management’s current expectations, estimates and assumptions based on the information
currently available to us. These forward-looking statements are not guarantees of future performance and involve significant risks, uncertainties
and other factors that may cause our actual results, performance or achievements to be materially different from results, performance or
achievements expressed or implied by the forward-looking statements contained in these presentations, such as a failure to successfully
integrate acquired businesses; developments in the COVID-19 pandemic and the resulting impact on our business and operations; general
market, political, economic, and business conditions; complete transitions to new business model and markets; failure of the construction
industry to grow as anticipated; failure to develop new products; failure to successfully expand adoption of our products; and failure of product
changes to have the desired benefits.

A discussion of factors that may affect future results is contained in our most recent Form 10-K and Form 10-Q filings available at www.sec.gov,
including descriptions of the risk factors that may impact us and the forward-looking statements made in these presentations. The forward-
looking statements made in these presentations are being made as of the time and date of their live presentation. If these presentations are
reviewed after the time and date of their live presentation, even if subsequently made available by us, on our website or otherwise, these
presentations may not contain current or accurate information. We disclaim any obligation to update or revise any forward-looking statement
based on new information, future events or otherwise.

Statements regarding planned or future development efforts for our products and services are not intended to be a promise or guarantee of
future availability of products, services, or features but merely reflect our current plans and based on factors currently known to us. Purchasing

decisions should not be made based upon reliance on these statements.

PLEASE NOTE: Autodesk University content is proprietary. Do Not Copy, Post or Distribute.



»#4 AUTODESK

Winning in Construction

Autodesk University 2021

Jim Lynch, SVP & GM,
Autodesk Construction Solutions




~mm N I




u
0

L

C

)\

10

T
C

U

R

NST

0

C

K

)

=

D

O

T
U

A



Autodesk Construction Cloud Strength

2M 11,000

PROJECTS TO DATE PROJECTS ON AUTODESK BUILD
BID INVITES EACH MONTH Y/Y INCREASE IN MAUS INCREASE IN ENTERPRISE USAGE OF

CONSTRUCTION PRODUCTS

140 250 6X

COUNTRIES WITH PAYING AUTODESK CONSTRUCTION CLOUD INCREASE IN CUSTOMERS USING
CUSTOMERS ENHANCEMENTS THIS YEAR MULTIPLE CONSTRUCTION
PRODUCTS
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AUTODESK
TAKEOFF

BIM COLLABORATE



New Capabilities @

e Designissuesin BIM Collaborate o C -
e Tolerance filters in BIM Collaborate “_Z
e BIM Onsite )

e Pype accessible in Autodesk Construction Cloud
e Assemble/Autodesk Docs integration

e Revit model publishing from Autodesk Docs &
BIM 360 Docs

e Autodesk Build — Schedule

e Autodesk Construction Cloud App Gallery

e Microsoft Teams integration =




Bridge
Data Management in Autodesk Build

e General Contractors

o Share key project data between firms without sharing the
whole project

o No managing collaborator permissions

o Retain own project archive

e Subcontractors
o Add annotations, issues, & more to sheets
o Never risk giving up control of sensitive data

o Retain own project archive

e Owners
o Handover files organized quickly & accurately

o Leverage data to operate investment

e Facility Managers

o Operate building from day one
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Global Expansion

INTERNATIONAL
GROWTH

= Investmentin regional Go-to-
Market teams

= IS0 19650-related workflows

= Extending brand recognition

20% increasein construction
specialized partners

Enabled to sell entire
construction portfolio

INNOVATIVE BUSINESS
MODELS

Flexible pricing model

Bring-your-own subscription

Account-based pricing
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Activating Successful
Teams

ENABLEMENT FOR ALL CUSTOMERS

STREAMLINE TECHNOLOGY EXPERIENCE g8

FOCUS ON OUTCOMES F
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Why We Win

AUTODESK CONSTRUCTION
CLOUD & DATA STRATEGY

GO-TO-MARKET STRATEGY

FUTURE OF CONSTRUCTION
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